
Driving Results T hrough Innovation 

Leverent’s solution allows banks to take new account openings to the customer by having bank 
associates open accounts on the spot at marketing events and seal the transaction with a signature. 

Remote Account Opening  
for sporting, business and sponsored marketing events 

Growing competition for retail banking customers is pushing banks to be more creative in ac-

quiring their clients. Many banks are sponsoring marketing events to accept applications from 

customers at a variety of field locations including: sporting events, sponsored charity events, 

community fairs, and business functions. Our solution makes this process more efficient, secure 

and paperless. The solution is based on Microsoft technologies and includes: handheld scanner, 

tablet PC, applications customized to your needs, automatic synchronization capabilities and 

reporting metrics. The solution allows for extensive customizing to meet the needs of each 

bank’s unique strategies for remote account openings. 
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Driving Results Through Innovation 

Remote Account Opening  
for sporting, business and sponsored marketing events 

Our solution application is completely paperless, designed to make collecting customer data in 

the field as simple as possible. The integrated scanner reads business cards or drivers licenses, 

and pre-fills as much of the application as possible. Once complete, the tablet PC captures the 

customers signature on the application. We have many forms already available, and can cus-

tomize the solution to any specific form you may want to add. Once the marketing event is com-

plete, the applications can be uploaded into the proper database for processing. The unique de-

sign of the data transfer mechanisms allow fast downloads through multiple types of connec-

tions: broadband, dial-up or direct. This solution has been developed with best of breed security 

and ease of use. In addition to customer capture, there is a rich reporting capability that allows 

marketing dept managers to make informed decisions regarding each campaigns effectiveness.  
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